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The retirement
tsunami

Australia is experiencing a significant demographic shift being
referred to as the ‘retirement tsunami’. By 2056, nearly a quarter
of the population will have reached retirement age, reflecting an
economic impact of significant proportions’.

This monumental demographic shift presents an opportunity for
financial advisers. You can play a crucial role in helping your clients
secure a stable and rewarding retirement, while also positioning
your practice to address the growing need for expert retirement
planning services.

Australians retiring in the next 2 years?

Australians planning to retire in next 5 years?

In super savings are being held in retirement products?

1 ABS Population Projections Australia

2 ABS Retirement and Retirement Intentions, Australia, 2022-23 financial year | Australian Bureau of Statistics

Retirement can
be unpredictable

There are many things that can impact a client’s retirement
journey and life doesn’t always go to plan, but life’s changes
don’t necessarily need to be life changing.

You can help support them with a layer of guaranteed regular income.
A partial allocation to Challenger’s Lifetime annuity offers guaranteed
regular income for your client’s lifetime (and their spouses if they
choose) and it can be protected from the effects of inflation with

CPl'indexing.
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https://www.abs.gov.au/ausstats/abs@.nsf/Previousproducts/3222.0Main Features12006 to 2101?opendocument&tabname=Summary&prodno=3222.0&issue=2006%20to%202101&num=&view=
https://www.abs.gov.au/statistics/labour/employment-and-unemployment/retirement-and-retirement-intentions-australia/latest-release
https://www.apra.gov.au/quarterly-superannuation-industry-publication

Who could benefit from a lifetime annuity?

Case studies

Single male
A couple Higher net worth couple Single female Spendthrift couple non-homeowner
Super balance $900,000 $1.6mill $400,000 $500,000 $800,000
(Combined)
Homeowner Yes Yes Yes Yes No

Other assets

$30,000 in cash

$50,000 in Investment
Portfolio

$10,000 in personal contents

$100,000 in cash

$50,000 in personal contents

$10,000 in cash

$5,000 in personal contents

$20,000 in cash

$20,000 in personal contents

$20,000 in cash
$10,000 in personal contents

Income needs $73,077 p.a. $100,000 p.a $37,500 p.a $70,000 p.a $70,000 p.a
ASFA Comfortable for
a couple
Age pension Part Age Pension None Part Age Pension Part Age Pension Part Age Pension and rent
assistance
Strategic
allocation 15% ‘ 15% ‘ 15% ‘ 15% ‘ 15% ‘

ABP @ Annuity

Estimated
Outcomes

85%

e A guaranteed income layer
starting at $7,272 p.a.

indexed to CPI.

e The estate value at the end
of 27 years (life expectancy)
increased by $62,248

e Age Pension increase

in year 1 of $4,212

($14,703 over 5 years)

85%

e A guaranteed income layer
starting at $12,928 p.a.

indexed to CPI.

entitlement year 1

The estate value at the end
of 27 years (life expectancy)
increased by $84,439

¢ No change to Age Pension

85%

e A guaranteed income layer
starting at $3,141 p.a.

indexed to CPI.

e The estate value at the end
of 23 years (life expectancy)
increased by $9,186

e Age Pension increase

in year 1 of $1,872

($6,630 over 5 years)

85%

e A guaranteed income layer
starting at $4,040 p.a.

indexed to CPI

® The estate value at the end
of 27 years (life expectancy)
increased by $56,422

e Age Pension increase

in year 1 of $2,340

($7,371 over 5 years)

85%

e A guaranteed income layer
starting at $6,646 p.a.
indexed to CPI.

¢ The estate value at the end
of 21 years (life expectancy)
increased by $15,871

e Age Pension increase
in year 1 of $3,744
($12,909 over 5 years)

Source: Modelling performed on Challenger’s Retirement lllustrator as at 4/4/2025 using default assumptions unless otherwise stated. The scenarios are based on fictitious clients who are age 67. For couples,
the modelling assumes superannuation is equally split between the two. ASFA figures used are based on the Association of Superannuation Funds of Australia’s (ASFA) retirement standards for the December 2024

quarter. Estimated outcomes are based on comparisons to an account based pension only scenario.
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What can a lifetime annuity achieve for a client?

4?\ Improve estate outcomes
$

i Improve retirement
=0 income

@ Tax efficiency

Through a combination of regular income, maximising age pension entitlements, and reducing
the drawdown on ABPs, partial annuitisation can enhance the estate left to beneficiaries.

Challenger’s Liquid Lifetime annuity also strengthens estate planning by offering a guaranteed
death benefit, paying up to 100% of capital back to nominated beneficiaries if the client
dies early, within the Withdrawal period.

This annuity allows for the nomination of beneficiaries, ensuring death benefits are paid
directly to them when a valid beneficiary nomination is made, providing certainty for
estate planning.

A lifetime annuity can help your clients sustain higher levels of income over their retirement.

Our Liquid Lifetime annuity delivers guaranteed regular payments for your clients’ lifetime (and
their spouse’s lifetime if they choose) no matter how long your client or their spouse may live
and can provide them with greater access to Age Pension.

Challenger Lifetime annuities have no product fees. All costs are taken into account when we
set your client’s starting payment.

Liquid Lifetime annuities can be a tax-effective way of managing retirement income. Income
generated from a lifetime annuity purchased with Non-super monies is treated favourably for
tax purposes due to a deductible amount, reducing assessable income for tax.

Whilst regular income is tax-free if your client is aged 60 or over and uses their super money
to invest.
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Protection from inflation

Manage longevity risk

Improve pension

entitlements

Confidence to spend in
retirement

-y

Regular payments from Challenger’s Liquid Lifetime annuity can be indexed to CPI, helping
payments keep pace with inflation and protecting against inflation risk.

For clients who choose this option, their payments are indexed annually in-line with changes
in CPI.

Liquid Lifetime annuities are designed to provide income for as long as your client lives,
effectively helping to manage the risk of outliving one’s savings. This is especially important for
clients concerned about depleting their assets in retirement, as the annuity guarantees regular
income no matter how long they live.

Lifetime annuities can help clients access an immediate age pension boost, because only 60%
of the amount invested into a lifetime annuity counts towards the Centrelink assets test.

The peace of mind that can come with guaranteed regular income for life can provide clients
with greater confidence to spend and enjoy their retirement.

Annuities provide a regular income stream, which can increase retirees’ confidence in their
ability to spend on day-to-day expenses, travel, or other activities, without worrying about
running out of money. Enabling retirees to enjoy their retirement more fully.



bl

Enhance total portfolio outcomes with a lifetime annuity

Modelling retirement income

Retirement planning is different and comes with its own unigue challenges, so it's helpful to
have tools at your fingertip that are designed specifically for retirement income strategies.
You can access these purpose-built tools, and resources, through our AdviserOnline portal. It's

quick, easy, and free to register.

Visit adviseronlineportal.com.au to get started. W
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lllustrative only and not to scale. CPI linked annuity option based on today’s dollars illustrated.

Account-based pension
(market-linked portfolio)

Challenger Liquid Lifetime

Age Pension

When used in conjunction with
other retirement assets, lifetime
annuities can help enhance total

portfolio outcomes:
e Increase regular income
* Improve estate outcomes
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Stable ongoing income
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http://adviseronlineportal.com.au

Flexible features designed for today’s retirees

As Australia’s largest annuity provider, Challenger has the experience and expertise to

deliver the features your clients are looking for.

Income for life

Give your clients the peace of

mind that comes from receiving
guaranteed monthly payments for
life (and spouse’s life if they choose)
no matter how long your client
may live.

Flexibility to access a
lump sum*

There is a long withdrawal

period based on your client’s life
expectancy where they can cancel
the investment and ask to be
paid a lump sum amount if their
circumstances change.

No fees

Challenger Liquid Lifetime annuities
have no product fees. We take the
costs of providing the Challenger
Liquid Lifetime annuity into
account when we set your client’s
starting payment.

Estate planning
control

A valid beneficiary nomination is
binding on us. This means any death
benefit won't form part of your
client’s estate and won't be delayed
by probate if they nominate one or
more eligible beneficiaries (other
than their estate).

*Your client can ask us to remove this feature in return for higher starting payments.

Tax free payments

Regular income is tax-free if your
client is aged 60 or over and they
use their super money to invest.

Deferred payments

This option may be suitable for
clients who are investing super
monies and want regular income
certainty but don’t want payments
to start immediately.

Guaranteed death
benefit*

Liquid Lifetime annuity pays a
guaranteed death benefit to the
beneficiaries your client nominates
or their estate if your client dies early
(within the withdrawal period).

Potential to boost
Age Pension

Investing in a lifetime annuity may
help to boost your client’s Age
Pension - thanks to Government
means testing rules.

Challenger has been named Money Magazine Consumer Finance Awards 2023 - Longevity Cover of the Year, Money Magazine Best of The Best —
Innovation Award — Leadership in Retirement Strategies 2024.
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Lifetime annuity mythbusters

There are some common misconceptions about lifetime annuities. Find out the facts.

Myth 1

If your client dies,
all their money is lost

Myth 2

If your client’s circumstances
change, it's too bad -
they’re locked in

Myth 3

Annuities are expensive
with high fees

Myth 4

Annuities provide a lower
rate of return compared to
other investments

With Challenger’s Liquid Lifetime annuity, a guaranteed death benefit is payable for the duration of your clients’ life
expectancy period, up to a maximum of 27 years. The death benefit equals 100% of the amount invested for the first
half of the death benefit period (rounded down to a whole year) and then progressively reduces from approximately
50% down to nil over the remaining years. Importantly we don’t reduce the death benefit for any income that has
already been paid to your client.

Challenger’s Liquid Lifetime annuity has a long period where your client can choose to cancel the investment and
receive back a lump sum withdrawal payment — just in case their circumstances change.

They can ask us to change these features in return for different starting payments.

Liquid Lifetime has no product fees. The amount we promise to pay your client is what they will receive. This is
important to note when comparing Challenger’s Liquid Lifetime annuity to other investments that may charge
separate management and investment fees. So how do we make money? We simply invest the money you give us.

If we achieve investment returns that are above the amount required to cover the promises made to our annuity
investors, we keep the excess amount. This is how Challenger makes a profit. If we do not achieve investment returns
that are sufficient to cover all promises made to our annuity investors, we cover the shortfall from our own money.

Challenger’s Liquid Lifetime annuity guarantees to make regular payments to your client for all of their life and allows
them to choose from a range of payment options. There are options to adjust payments in line with the CPI Index,

with movements in the RBA cash rate, or in line with indexes linked to movements in domestic and global investment
markets. When all of this is considered, our payment rates are very competitive when compared to other investments.
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Challenger Liquid Lifetime annuity payment options

Challenger offers the most comprehensive range of lifetime annuity options in the market
which gives you multiple pathways to help you deliver better outcomes for your clients

Challenger’s lifetime annuity spectrum

HIGHER
sl
% Market linked
Growth
@ Market linked
Balanced
. Market linked
Payment ‘V Conservative
variabilit — Balanced
y (s Market linked
('s’ Conservative
4) RBA cash
&Q  Marketlinked , K&
Cash
CPI
linked
LOWER HIGHER

Potential for growth

lllustrations only, not to scale. Except for the fixed payment option, payments can go up and down. For market-linked options, only the first year's monthly paymentis guaranteed.
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About Challenger

Challenger was founded in 1985 and is an investment management company and Australia’s
leading retirement income brand'. In the 2024 financial year we paid around $6 billion? to
help provide our customers with financial security for a better retirement.

A wN =

Experienced

Challenger’s core business
has been delivering
retirement income to
Australians for nearly

40 years and we are
recognised as Australia’s
leading provider of
retirement income?

/[ 1Y
1

Trusted

Challenger Group is an

ASX 100 listed company
regulated by the Australian
Prudential Regulation
Authority (APRA). We paid
around $6 billion? in income
to our customers in the 2024
financial year.

Plan For Life — March 2024 - based on annuities under administration.
Annual Report 2024 FY24 annuity interest and capital payments.

Marketing Pulse Study June 2024.

Based on total assets held by trustees, quarterly My Super statistics as at 31 March 2023, APRA.

Secure

Challenger is an APRA
regulated life company.
We are required to meet
strict legislative and
regulatory requirements
to ensure your money and
income are kept safe.

m

Partner of choice

The 25 largest
superannuation funds in
Australia are clients of the
Challenger Group*


https://edge.sitecorecloud.io/challengerg66c7-challengerprod-prod-4c11/media/Project/Challenger/Challenger/Documents/Reports/2024-Annual-Report.pdf

Contact us now
to arrange an appointment

adviserfeedback@challenger.com.au

13 35 66

challenger.com.au



mailto:adviserfeedback%40challenger.com.au?subject=
http://challenger.com.au/

Important Information

Adviser only. The information in this document is current as at March 2025 unless otherwise specified and is provided by Challenger Life Company Limited ABN 44 072 486 938, AFSL 234670 (Challenger, our, we, us),
the issuer of Challenger Guaranteed Annuity (Liquid Lifetime) also known as Challenger Lifetime Annuity or Liquid Lifetime. It is general information only about our financial products. It is not intended to constitute
financial product advice. Investors should consider the Target Market Determination (TMD) and Product Disclosure Statement (PDS) and the Statement of Advice prepared by their financial adviser before making an
investment decision. This information has been prepared without taking into account any person’s objectives, financial situation or needs. Each person should, therefore, consider its appropriateness having regard to
these matters and the information in the Target Market Determination (TMD) and Product Disclosure Statement (PDS) for the product before deciding whether to acquire or continue to hold the product. A copy of
the TMD and PDS is available at challenger.com.au or by contacting our Adviser Services Team on 13 35 66.

Age Pension benefits described above will not apply to all individuals. Age Pension outcomes depend on an individual (or couple’s) personal circumstances and may change over time. While lifetime income streams may
immediately benefit some Age Pension eligible retirees who are assessed under the assets test, in later years, if assessed under the income test, any ongoing Age Pension benefits may be reduced. For Liquid Lifetime
(Market-linked payments), only the first year's monthly income amount is guaranteed. After the first year, monthly payments will move up or down annually adjusting to the changes in your clients’ chosen market-
linked indexation payment options. In periods of strong market performance, any Age Pension benefits of your clients may reduce to reflect the higher income received. Any examples shown in this document are for
illustrative purposes only and are not a prediction or guarantee of any particular outcome. Any illustrations involving taxation, Centrelink rules or benefits and/or Department of Veterans’ Affairs rules or benefits are
based on current laws at the date of currency specified in this document and these laws may change at a future date. Challenger gives no representation or warranty (express or implied) as to its accuracy, completeness
or reliability. To the maximum extent permissible under law, neither Challenger nor its related entities, nor any of their directors, employees or agents, accept any liability for any loss or damage in connection with the
use of or reliance on all or part of, or any omission inadequacy or inaccuracy in, the information in this document.
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